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“Love what you do,  
get paid what you’re worth  

and still have time for the rest of your life."    

Hi!  I’m Christina Jandali.  I am on a mission to help women entrepreneurs, coaches, 
service based professionals and those transitioning out of the corporate world to think 
differently.  Business doesn’t have to be so hard.   

As a business growth strategist, coach, speaker and author, I am passionate about 
helping my clients significantly increase their revenue by leveraging their strengths and 
streamlining their business.   

With 15 years experience in the world of finance I have an extensive background in 
wealth creation, business development, marketing and sales.  I helped build million 
and multi-million dollar empires for myself and others.  

Today I run a thriving coaching practice with clients I absolutely LOVE.  The best part 
is my business fully supports my lifestyle.  I have the freedom to travel when I want, 
get "me-time" and still have time to spend with my two toddlers and husband.  AND, 
I can work from anywhere.  

But it wasn’t always this way for me.  I know what it is like when you are SO READY 
to take your business to the next level.  You have a burning desire to unleash your 
power and create impact in the world by helping others.  You launch your business 
full of excitement and good intention, but you get STUCK.  You're great at what you 
do, but your business doesn’t reflect that.  It’s not providing you with the FREEDOM, 
FLEXIBILITY and INCOME you deserve. 

I get it.  Only two short years ago I was beaming with excitement about launching my 
coaching practice but even with my extensive business building background I was 
shocked at how challenging it was to really get things up and running. 

It’s not until I truly embraced my unique genius and combined the tools and 
experience that I had to map out a system.  I finally got it.  I had been spinning my 
wheels, wasting time on things I didn't enjoy.  Activities that weren’t aligned with my 
unique value just because all of the gurus were saying that’s what I should do. But it 
wasn't generating the income I wanted, because it wasn’t right for me.   
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It is my mission to help you create a profitable business truly ALIGNED with who you 
are and what you want to offer.  That’s how you become recognized as a leader in 
your industry.  That’s how you accelerate your business, doing it in a way that's 
RIGHT for You.  That’s when you are ready to become more visible. 

The steps I am about to share with you are the exact same exercises that guided me 
through uncovering my unique genius. It’s time to let your personality shine through in 
your business.  Dissolve away the overwhelm, stress and disappointments that occur 
when you take on too much of what does not serve you. 
 

Instructions:  Remember  to  block  out  at  least  45min  without  any 
distractions to work through these exercises.   As you follow through 
write freely without over-thinking. That is when you will uncover the 
best answers.  Remember there are no right or wrong answers.

Number One: Who Am I Really? 

Let’s peel back the layers and uncover how you fascinate the world in your own way.  
Stop trying to be more or less of this or that - just be more of yourself.    

If you were asked to define yourself what would you say?  I bet your answers would 
consist of things like business owner, mother, wife, sister. In my experience in 
coaching women, less than 5% when asked ”Who are you?” will answer by putting 
their own name and characteristics.  Instead, they put titles. 

This is because, as a women, you tend to judge yourself through the eyes of others.  
You attach labels to yourself based on who you are to others, not who you really are 
yourself. 

So who am I really?   

What makes me unique?  What attributes are natural and feel good?  What are my 
strengths?   
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FILL IN THE BLANKS TO EXPLORE YOUR WHY 

Take two minutes fill in the blanks below.  Come up with different words each time to 
describe who you are.  Do not use any labels, just attributes.  Repeat the question 
each time and then write down the answer(s) that come to mind.  Don’t think too 
much; just write freely. 

Who am I?  I am _______________ 

Who am I?  I am _______________ 

Who am I?  I am _______________ 

Who am I?  I am _______________  

Who am I?  I am _______________ 

Examples: playful, funny, inspiring, results-driven, connector, polished, restrained, 
detailed, loving, powerful, visionary, driven, nurturing, strategic, level headed, inventive, 
empathetic, giving 

Refrain from what you are.  Examples: mother, business owner, athlete.  Go deeper; 
ask yourself what those titles give you the opportunity to be. 

Number Two: My Why 

When you go to enrol new clients and you start with “what you do” or “how you do 
it” you hit a roadblock. People aren’t inspired to take action. But when you connect to 
your “why” it gives people a reason to care.  They listen. 

So what is your why? 

...It’s what you stand for...what you believe in.  
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Sometimes it’s easier to think about it from the opposite side. What are you against? 
What pisses you off in the world? Or even what breaks your heart?  

It’s a bigger mission. Money doesn’t just buy things, it provides opportunity to change 
things. Your purpose is more than earning a good living. It’s what you can do with it.  

Your why is the foundation of everything your business is built on. When you are 
clear on your WHY, your business will operate from a place of intention and 
alignment.  You will achieve the impact, lifestyle, freedom and growth you crave.  

Fill in the blanks to explore YOUR WHY 

• Success means to me 

______________________________
______________________________ 

• Freedom means to me   

______________________________
______________________________ 

• I am most passionate about 

______________________________
______________________________ 

• I am against or it hurts me to see 

______________________________
______________________________  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• My business can be an extension of my passion(s) by 

______________________________
______________________________ 

• I really want to help people 

______________________________
______________________________ 

• I make a difference in my clients lives by 

______________________________
______________________________ 

• I can give back to support a cause, group or individual because I  

______________________________
______________________________ 

• I make a stand for what is important to me by 

______________________________
______________________________ 

• My passion(s) can connect & inspire my clients and employees by 

______________________________
______________________________ 
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Deeply understanding your why will move you past short-term challenges and push 
you through procrastination because you will gain focus and clarity.  Your thinking will 
shift away from all of the hard work, rejection, or potential failure you may dread in 
building a business.   

Instead you will connect with your bigger mission. That driving force that keeps you 
going - your commitment to a cause.  

Number Three: What Do People Come to Me for Help With? 

Explore your past experiences to see how you naturally put your strengths to use - 
without even knowing it.  When you are in line with your strengths and true nature, it 
comes so easily to you that you probably don’t recognize it as being special. But it is 
your unique value that others seek in your advice, support and help.  

Think back over the last year and reflect on what people came to you for help with.  
Was it your advice?  Was it your sense of humour?   Your ability to cheer them up?  
Perhaps you kept them accountable.  Maybe you got things done.  Maybe you were 
a great listener or the opposite a great talker and the life of the party. 

FILL IN THE BLANKS TO EXPLORE FURTHER 

• People often come to me for help with 

_________________________________
_________________________________ 
• I helped them to 

_________________________________
_________________________________ 
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• Beyond the obvious solutions I provide my clients, they also 
experience the following as a result of working with me 

_________________________________
_________________________________ 
• What has always come easily to me is 

_________________________________
_________________________________ 
• My strengths are 

_________________________________
_________________________________ 

Number Four: Power Posse  

Let’s explore your power posse.  Your biggest supporters, closest friends, partner, 
clients, mentors, family members or even an employee.  Those who have believed in 
you.  They have held you in high regard.  They respect and appreciate who you are.  

Step 1:   

Make a list of three to five people closest to you.  

1. ___________________ 

2. ___________________ 

3.  ___________________ 
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4. ___________________ 

5. ___________________ 

Step 2:   
Now, send them this email. Simply copy and paste the top section, fill in your 
comments and voila! 

Hey _______, 

We have known each other for a long time now, and I’m hoping I can get 
your help on a little project of mine.  
 
As you may or may not know, I have been working with a coach to get 
reconnected with myself and to grow my business.  I would love it if you 
could share with me 1-2 paragraphs about what you think is great and 
unique about me.   

For fun, I will start with you… 

xo 
___________ 

Take a moment to really enjoy this exercise.  Who doesn’t want to read about 
themselves and all their greatness? 

Number Five: My Background 

You can underestimate the value of your background and how it impacts what and 
how you do what you do. It goes beyond your training or education, it’s your life 
experience and skills that you’ve worked at developing over the years. 
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FILL IN THE BLANKS TO EXPLORE 

• I have certifications, education and training in:  

•     

•       
•

• I have invested the following time & money in my skill development 
and education over the years (Wow!)  

_________________________________
_________________________________ 

• My previous jobs, interests and passions have developed into my 
ability to 

_________________________________
_________________________________
_________________________________ 

• I love the way that I 

_________________________________
_________________________________ 
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• One of the biggest challenges in my life was 

_________________________________
_________________________________  

• Because of that experience I can help others to 

_________________________________
_________________________________ 

• I am really proud that I  

_________________________________
_________________________________ 

• My biggest life lesson(s) were my best gift(s) because I  

_________________________________
_________________________________
_________________________________ 

Number Six: How I work best 

Understanding how you work best is essential to uncovering what activities will work 
for you.  One of my biggest lessons was learning that what works for one person, 
doesn’t necessarily work for the next.  You need to know what is right for you. 
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• Am I an introvert or extrovert?  Do I shine when around others or do I 
prefer being solo?  Do I prefer working in groups or one on one?  

_________________________________
_________________________________ 

• Do I prefer working with clients - one to one, one to few, speaking to 
large groups, virtually or by phone?  What comes easiest and is most 
comfortable to me is 

_________________________________
_________________________________ 

• The unique flavour that I bring into my work is 

_________________________________
_________________________________ 

• I love to _______________ when I work with others 

because_____________________________
_________________________________
_________________________________ 
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• What did a mentor believe I could do that I wasn’t sure of at the time 

_________________________________
_________________________________ 

• My clients really appreciate how I 

_________________________________
_________________________________
_________________________________  
   

• Nobody in else in my industry has a combination of  

__________________  

(experience) 

__________________   

(outlook) 

__________________   

(passion) 

__________________   

(results) 

__________________  

(delivery) 
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• I am unique because I 

_________________________________
_________________________________ 

• I am drawn to people who 

_________________________________
_________________________________ 

• If I could choose 3 things that all of my ideal clients would have in 
common, they would be 

•     

•         

•

• If I had to work for free until my clients got results, I would only work 
with people who 

________________________________________
________________________________________
________________________________________ 

 © 2015 Deliver Your Genius                  �                                                               �                           13



Number Seven: Back in Time   

A great way to get clear on your unique value is to go back in time.  

Life experiences cause us to build shields of protection around who we are.  
Depending on the depth of our experiences we can shut out and forget parts of our 
personality in order for us to thrive or survive.   

!  

A client of mine Rebecca grew up in a well-to-do family.  Her father 
spent most of his time on the road for business and Rebecca rarely 
saw him.  The few days a month he was home, she craved his  
attention.  Her father was very strict and was inconvenienced with 
little children.   

He demanded that Rebecca get up at 6am in order to practice the 
violin for two hours before school.  In the evening he expected 
Rebecca to do her homework, practice the violin for another hour 
and simply stay out of his way.  He had no patience for listening to 
screams of excitement or roars of laughter.  He wanted peace and 
quiet.  He demanded obedience and expected Rebecca to be polite 
and well presented at all times.   

In an effort to win his attention, Rebecca subdued her creative flare 
for dance and toned down her buoyant personality.  She let her 
dreams of a becoming a ballerina drift into the past.  She 

 © 2015 Deliver Your Genius                  �                                                               �                           14



subconsciously adjusted to fit her father’s model in an attempt to win 
his love.   

Truth be told, the biggest fear all humans have is to not be loved and to not be 
enough.  Because love is key for survival of the human race, each of us adapt in our 
own way to meet that need. 

This exercise will reconnect with that little girl that had big dreams.  The girl you once 
were before life experiences developed into barriers.  Each of us had moments being 
told we were not enough of this or we should be more of that.  Together lets 
consciously bring back to life that little girl that  believed the world was her oyster. 

Go back to when you were a child and think of some of your very earliest memories. 

• How would you describe that little girl?  What was her demeanour?  
What did she enjoy doing?  What were her favourite games? 

_________________________________
_________________________________ 

• Then, fast forward to high school.  How would you describe yourself 
as a teenager? 

_________________________________
_________________________________ 

• What changed? 

_________________________________
_________________________________ 
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• Think back to when you were four, five, six, or even seven years old.  
What did you want to be when you grew up?   

_________________________________
_________________________________ 

• And why did you want to be that?   

_________________________________
_________________________________ 

• Who were your role models?   

_________________________________
_________________________________ 

Your character and dreams as a child were from a time where you had no filter.  The 
possibilities were limitless, and your dreams wee unfiltered and reflected your true 
nature.   

For me, one of the first things I wanted to be was a lawyer.  So why did I want to be 
lawyer?  When I think back, I wanted to help people.  I wanted to get the bad guys 
and take a stand for the victims.  I wanted to give them a brighter future. I wanted to 
uncover and expose hidden truths, and I wanted to win.   

Guess what?  Today, I accomplish the same thing in a slightly different way.  I take a 
stand for the transformation of my clients, because I understand what is possible.  I 
give them the tools to create a brighter future by building a profitable business that 
fully aligns with who they are. 
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• How can you tie together what you dreamt of being as a child with 
what you do now or what you would like to do?  What commonalities 
lie between that dream and your strengths? 

_________________________________
_________________________________ 
• What did that dream as a child really mean?  

_________________________________
_________________________________ 

Number Eight: Time to Play Match   

Let’s gather your answers and uncover the common themes.   

EXERCISE:    

• Take your replies from the previous exercises and match up common 
themes.  What really stands out to you?  Which ones are repeated?  
Write them down.   

_________________________________
_________________________________
_________________________________ 

• Are you surprised?  When you read this list back to yourself, do you 
feel confident?  Is it surprising to you that these make you unique?  
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Are they a true reflection of your nature and the essence of who you 
are? 

_________________________________
_________________________________
_________________________________ 

Number Nine: Looking Ahead 
 

Make sure you have a compelling future for your business that connects to a sense 
of meaning and purpose.  The bottom line is that we are all here on earth for a 
reason.  Do you know what it is?  Are you living it?  Does your business reflect that? 

Perhaps you haven’t found it yet because you are looking for something big, or 
maybe you are living it right now but just aren’t appreciating it.   

Giving you the opportunity to discover something unique in yourself opens you up to 
be more in this world.  Uncovering and knowing what you can uniquely give is part 
of your journey.  

“Your time is limited, so don't waste it living someone else's life. 
Don't be trapped by dogma, which is living with the results of other 
people's thinking. Don't let the noise of others’ opinions drown out 
your own inner voice. And most importantly, have the courage to 
follow your heart and intuition. They somehow already know 
what you truly want to become. Everything else is secondary.”  

– Steve Jobs 

The path of uncovering your unique genius is an adventure.  It’s the opportunity to 
reconnect with your goals, visions and dreams.  It’s bringing fulfilment to what you do.  
In recognizing the activities, shared experiences, relationships and events in your life 
that fill you up, you can wisely choose your own right path to create a business by 
your design.   
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Living present in the now, moment to moment, letting go of what no longer serves 
you and engaging in what lights you up is really what uncovering your genius is all 
about.   

Only when you recognize your true value can you expect others to see that in you.  
Love who you are and shine through the crowd. You are special, you are unique, 
you are you. 

How long have you been walking around with your gifts still inside you, just waiting to 
be unleashed? There are dreams to be experienced, yet too few people fearless 
enough to chase them. It saddens to be to see such great talent out there struggling 
to make it. I want to help you connect the dots of possibility with actionable strategy.   

It’s time for you to get discovered, get known and effectively position yourself as the 
go-to expert in your field.  You and I don’t settle for mediocrity. Nope. We thrive at 
being the best we can be. 

If you are REALLY serious about building your business over the next 12 months, I 
have opened up a few spots for an Uncover Your Business Genius Strategy Session 
and I’d like to invite you to take advantage of this special limited time offer.   

Here’s why you want to hop on this now… 

=> Create a crystal clear vision of your wildly successful 
business that serves 10’s, 100’s or 1,000’s of your 
ideal match clients and supports the “perfect lifestyle” 
you’d like your business to provide 

=> Uncover the hidden challenges that may be 
sabotaging the growth of your business and keeping 
you working too many hours with low results 

=> Discover the most critical steps you need to 
skyrocket your business to 6-figures and beyond that 
is in alignment with your unique genius 

I have a few FREE spots available, so if you’d like to take advantage of this very 
special, very limited, and totally FREE 30 minute “Uncover Your Business Genius 
Strategy Session,” apply now at: http://bit.ly/uncoveryourgenius  
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